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I'r ough!a!dent-Driven,!Personal!Approhc

e all have dilerent Pnancial goals. Wher youQOre planning for
retirement or opening a new business, making the most of your
resourcesrequires sound Pnancial steges and planning.

SilverOak Financial Group, aekas-base investment and Pnancial planning
Pm, believes cliets are kestserved through a personal, hands-on approach.
"e Prm wasestdlished by H. Mike Gri#n and his son, Michael, to @r

innovative bnancial solutions to individuals and busimsss Michael Grifen  H. Mike Grif®n
Chair-Elect for the Houston +

Weg Chamber of Commerce

What is SilverOak Financial's philosophy?

Mike:2We've found that the key to building smarter por
and plans is getting to know our clients personally. Eve
individual or business has unique ®nancial circumstan
objectives. We give our clients an unbiased evaluation
situation and provide customized ®nancial advice.®

What types of clients do you serve?

Michael®We serve individuals, small business owners,
corporations and professional organizations located

throughout the nation. Our corporate clients are from €
variety of industries, from wineries to auto parts compe

What are some of the services you provide? Toprow to bottom, left to right: D. Sonnenberg, C. Hodges, N. Hodges, G. Gamble, M. Valdez,
K. Wynans, L. Robbins, P. Harrington, B. Stroup, M. Robinson, H. M. Gri®fn, M. G. Grif®n,

. . . . . . M. Schmitt, S. Tang. Not pictured: C. Guez, J. Lang, R. Orlando
Mike:@Financial and retirement planning, investment ' g Hotpic ues <. bang
management, annuities, life and disability insurance \yht are the quali®cations of your staff?
are among the services we offer.°

. oMike:aWe are very selective in our hiring, and look
How do you determine the products you recommend? ¢, in gividuals whose values match our family-oriented

Michael2As a totally independent group, we don't cul_ture. All of our professi_onals are highl_y experienced and
have proprietary products that we are required to sell. trained, and are very dedicated to our clients. Many of our
Werecommend the best products that ®t each client's team members have chosen this line of work as their
unique needs. By designing optimized solutions that aggcond career.®

client-driven, not product-driven, we develop speci®c What advice do you have for people

. o hat .
solutions for our clients. thinking about retirement?

How do you work with new clients? Michael?lt's never too early to start thinking about

Mike 2Before we make any recommendations, we focuEipement. We assist many individuals who are anxious about
understanding our clients' needs. We have found the Hedpur representatives create retirement plans that help our
results occur after we have done our homework and gSlI‘?éﬁs successfully meet their ®nancial obligations. This gives

an understanding of our clients' goals and risk toleranéﬁﬁ’fnl_the froeedom to focus on the other important areas of
their lives.

Which broker/dealer are you af®liated with?
Why should someone choose

Michael®We enjoy a great working relationship with  SilverOak Financial Group?

Wootbury Financial Services, our broker/dealer, who assists

us with our securities trades. We're very pleased to beMichael?We are ®rst and foremost problem solvers
af®liated with Woodbury, recipient of the 2006 Broker/(§8ggfe dedicated to our clients. SilverOak Financial Group

of the Year Award in Division IV, the largest category.Ode“Vers truly unbiased and objective counsel in helping
our clients reach their goals.°
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